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AGCO REPORTS FOURTH QUARTER RESULTS
Full Year Sales and Earnings per Share Hit Recarddls

DULUTH, GA — February 9 — AGCO, Your Agriculture @pany (NYSE:AG), a
worldwide manufacturer and distributor of agricu#iuequipment, reported fourth quarter net
sales of approximately $2.2 billion and recordinebme of $1.08 per share for the fourth
quarter of 2008. Adjusted net income, which exekitestructuring and other infrequent
expenses (income), was also $1.08 per share fdotintn quarter of 2008. These results
compare to reported and adjusted net income oR}ie8 share for the fourth quarter of 2007.
Net sales for the fourth quarter of 2008 weredtanpared to 2007. Excluding unfavorable
currency translation impacts of approximately $2#illion, net sales in the fourth quarter of
2008 increased approximately 12.0% compared tsdhee period in 2007.

For the full year of 2008, reported and adjustedmmsme were $4.09 per share compared to
reported net income of $2.55 per share and adjusteshcome of $2.52 per share in 2007. Net
sales for the full year of 2008 increased approxétye23.4% to $8.4 billion from $6.8 billion in
2007. Excluding favorable currency translation ictpaf approximately $247.9 million, full
year 2008 net sales increased approximately 19@#pared to 2007.

“We finished the year on a strong note, postingréearnings for both the fourth quarter
and full year,” stated Martin Richenhagen, AGCOlsaman, President and Chief Executive
Officer. “Strong industry retail sales and imprdwaperating margins produced higher operating
income in the fourth quarter of 2008 compared soghme period last year. Our North
American segment showed significant improvememmng positive operating income for
both the fourth quarter and full year. Strong satethe row crop segment and increased
profitability in our sprayer business contributedrproved performance in North America.”

“Our positive view of long-term global grain demamais not changed despite the current
financial crisis,” Mr. Richenhagen continued. “Whiarm fundamentals remain positive, the
farm equipment industry is not immune to the glasanomic downturn. Tighter financial and
credit conditions are expected to negatively impkechand, particularly in markets such as
Eastern Europe, Russia and South America. WeMesdlieat our strong financial position will
allow us to continue to focus our attention on afienal improvements and our long-term
initiatives. In addition, AGCO Finance, our jowgnture with Rabobank, continues to be ready
to support our customers’ current and future rdir@@ncing needs.”
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Fourth Quarter and Year-to-Date Results

Net sales were $2,157.2 million for the fourth qeaof 2008, compared to $2,171.1 million
for the fourth quarter of 2007. For the full yedr2008, net sales were $8,424.6 million, an
increase of approximately 23.4% as compared ta28618million in net sales for the full year of
2007. Strong demand from the professional farmsewor produced sales growth in the fourth
guarter of 2008 in North America of approximatel 1% compared to the fourth quarter of
2007, excluding unfavorable currency translatiopaets of approximately $30.0 million. Net
sales in the fourth quarter of 2008 in the Eurofe¢a/Middle East (EAME) region increased
approximately 9.2% when compared to the fourth iguaf 2007, excluding unfavorable
currency translation impacts of approximately $154illion, with strong growth achieved
particularly in France and Central Europe. Corgthiavorable industry demand in Brazil
during the fourth quarter of 2008 drove a net salesease of approximately 18.5% in the South
American region, excluding unfavorable currencystation impacts of approximately $79.4
million, compared to the same period in 2007. $des in AGCO’s Asia/Pacific region
decreased approximately 4.4% during the fourthteuaf 2008 compared to the same period in
2007, excluding unfavorable currency translatiopacts of approximately $11.4 million, due
primarily to product availability.

Income from operations for the fourth quarter od&(@ncreased approximately $11.8 million
compared to the same period in 2007. Improved prige increases and cost control initiatives
were partially offset by increased material costsrdy the quarter. For the full year of 2008,
income from operations increased approximately $#dllion compared to 2007. The
improvement resulted from the increase in salesmek and higher operating margins. Unit
production of tractors and combines for the fogualarter and full year of 2008 was
approximately 15% and 18%, respectively, above @aige 2007 levels.

AGCO'’s EAME region reported a decline of approxietat1.7 million in income from
operations for the fourth quarter of 2008 compdceithe same period in 2007. Unfavorable
currency translation impacts offset both growtlkéry markets as well as stable operating
margins. For the full year of 2008, income froneiions increased approximately $119.1
million compared to 2007 due to higher sales volsinfievorable currency translation impacts
and improved margins.

AGCO’s South American region reported an increasagome from operations of
approximately $1.9 million in the fourth quarter208 compared to the same period in 2007.
Sales growth in Brazil and improved margins wetessantially offset by the unfavorable impact
of currency translation. For the full year of 2008 ome from operations for the South
American region increased approximately $32.9 omlicompared to 2007. Operating income in
the South American region benefited in the fullryas2008 from higher sales volumes and
favorable currency translation impacts.

Results in AGCQO'’s North American region benefiteahi strong industry demand for large
farm equipment, a strengthening distribution netnanrd operating efficiencies. In the fourth
guarter of 2008, income from operations grew apipnately $21.1 million compared to the
same period in 2007. Income from operations im@ddyy approximately $44.3 million for the
full year of 2008 compared to the same period 6720
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Income from operations in the Asia/Pacific regi@tiéased approximately $5.0 million in
the fourth quarter of 2008 compared to the samiegan 2007, due to a decrease in sales. For
the full year of 2008, income from operations iras®d approximately $8.4 million compared to
the same period in 2007, driven by growth in thetfalian and New Zealand markets.

Regional Market Results

North America- Industry unit retail sales of tractors for thé fiear of 2008 decreased
approximately 7% over the comparable prior yeaioger Industry unit retail sales of tractors
over 100 horsepower increased compared to the yean, while industry unit retail sales of
tractors under 100 horsepower declined comparéuketprior year. Industry unit retail sales of
combines for the full year of 2008 increased appnaxely 22% from 2007. AGCOQO'’s unit retail
sales of tractors were down in the full year of 20@ie to decreases in tractor sales under 100
horsepower, partially offset by strong unit retales growth of tractors over 100 horsepower.
AGCO’s unit sales of combines for the full yea2608 were higher compared to 2007. In the
fourth quarter of 2008, industry unit retail sabédractors were down approximately 13% and
industry unit retail sales of combines grew apprately 14% compared to the same period in
2007.

Europe —Industry unit retail sales of tractors for the fydlar of 2008 increased
approximately 7% compared to the prior year periBetail demand improved in France,
Germany, Central and Eastern Europe and Russiajeulidied in Spain, Finland and
Scandinavia. AGCO's unit retail sales of tractimrsthe full year of 2008 were higher when
compared to the prior year. Industry unit resailes of tractors for the fourth quarter of 2008
increased approximately 1% compared to the fountdrtgr of 2007.

South America ndustry unit retail sales of tractors increasegrapimately 30% and
industry unit retail sales of combines increasgat@amately 50% for the full year of 2008
compared to the prior year. AGCO’s South Amerigait retail sales of tractors and combines
also increased in the full year of 2008 compare2D@/. In the fourth quarter of 2008, industry
unit retail sales of tractors grew approximatelydlé&nd industry unit retail sales of combines
declined approximately 6% compared to the samegéni 2007.

Rest of World Markets ©utside of North America, Europe and South Amed@CO’s net
sales for the full year of 2008 increased approxéyel0.3% compared to 2007, primarily due
to higher sales in Australia and New Zealand.

“In 2008, we saw good harvests and high levelaohfincome in most of the world’s major
agricultural markets,” stated Mr. Richenhagen.dtlstry demand was very strong due to these
healthy fundamentals. As we look ahead into 28@&e is significant uncertainty regarding
market demand due to volatile commodity pricesyttigss in the credit markets and weaker
farmer sentiment resulting from global economicdibans. We remain optimistic about our
long-term opportunities in the agriculture indusand their positive impact on our business.”
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Outlook

The outlook for the 2009 farm equipment industffexds significant uncertainty and
softening demand in all major farm equipment markefter a record 2008, we expect 2009
South American industry volumes to be down sigarifity due to dry weather conditions and the
impact of the tightened credit environment on pdrdacreage and crop production. European
industry volumes are expected to decline moderate®)09, with stronger declines in the credit
challenged markets of Central and Eastern Eurogdraissia. In North America, we expect
2009 industry volumes to decline moderately, watlvér demand for small tractors reflecting the
weakness in the general economy and residentiatiwation. Demand from the professional
farming sector in North America is expected to nratiein the second half of the year.

Reflecting the weaker industry outlook, AGCQO'’s 202 sales are projected to be $7.5
billion to $7.8 billion, including unfavorable camcy translation impacts of approximately $800
million to $900 million. AGCO'’s earnings are expegtto be impacted by lower sales and
production volumes and by increased engineeringmesgsfor new product development and
Tier 4 emission requirements. For the full yea2@d9, AGCO'’s earnings per share is expected
to range from $3.00 to $3.25. In the first quaaie2009, earnings per share is expected to be
significantly lower than reported for the first gteax of 2008 primarily for the reasons discussed
above.

* k k k%

AGCO will be hosting a conference call with respecthis earnings announcement at 10:00
a.m. Eastern Time on Monday, February 9, 2009. CThepany will refer to slides on its
conference call. Interested persons can accessotfference call and slide presentation via
AGCO’s website atvww.agcocorp.conon the “Investors/Calendar of Events” page. Aagp
of the conference call will be available approxiehattwo hours after the conclusion of the
conference call for twelve months following thelcalA copy of this press release will be
available on AGCO’s website for at least twelve tharfollowing the call.

* k k% %
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Safe Harbor Statement

Statements that are not historical facts, includivgprojections of earnings per share, net sales,
market conditions, availability of financing, pradion volumes, product mix, industry demand,
general economic conditions, strategic initiativasgyrency translation impacts and material cost
increases, are forward-looking and subject to nghkich could cause actual results to differ
materially from those suggested by the statemeftgse forward-looking statements involve a
number of risks and uncertainties. The following among the factors that could cause actual
results to differ materially from the results dissad in or implied by the forward-looking
statements. Further information concerning theskadher factors is included in AGCQO'’s

filings with the Securities and Exchange Commissinduding its Form 10-Q for the quarter
ended September 30, 2008. AGCO disclaims any atiibig to update any forward-looking
statements.

* Our financial results depend entirely upon theadtural industry, and factors that
adversely affect the agricultural industry gengraficluding declines in the general
economy, increases in farm input costs, lower coditprices and changes in the
availability of credit for our retail customers,lhadversely affect us.

* The recent poor performance of the general economyresult in a decline in
demand for our products. However, we are unabjpgedict with accuracy the
amount or duration of this decline, and our forwkroking statements reflect merely
our best estimates at the current time.

* A majority of our sales and manufacturing takes@lautside of the United States,
and, as a result, we are exposed to risks relatateign laws, taxes, economic
conditions, labor supply and relations, politicahditions and governmental policies.
These risks may delay or reduce our realizatiorabfe from our international
operations.

* A large portion of the retail sales of our produats financed by AGCO Finance, our
retail finance joint venture with Rabobank. Itslipto finance retail sales is
dependent upon funding provided by Rabobank. Afficdlty on Rabobank’s part
to provide that funding, or any business decisipiRBbobank as the controlling
member of the joint venture not to fund the bussrasparticular aspects of it (for
example, a particular country or region), would edely impact sales if AGCO
Finance was then forced to find other sourcesnainicing (which may be difficult to
obtain) or if our customers would be required titag other retail financing
providers.

* Both AGCO and AGCO Finance have substantial acsowaeivables from dealers
and end-customers, and we would be adversely iragdicthe collectability of these
receivables was not consistent with historical eigoee; this collectability is
dependent upon the financial strength of the fardustry, which in turn is dependent
upon the general economy and commaodity prices,edisas several of the other
factors listed in this section.
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We recently have experienced substantial and siestaolatility with respect to
currency exchange rate changes, which can adveaffelst our reported results of
operations and the competitiveness of our products.

We are subject to extensive environmental lawsragdlations, and our compliance
with, or our failure to comply with, existing ortfure laws and regulations could
delay production of our products or otherwise agghraffect our business.

We have significant pension obligations with respe®ur employees and declines
in the market value of the securities used to filmede obligations results in increased
pension expense in future periods.

We are subiject to fluctuations in raw material @siand availability, which may
cause delays in the production of our productstieerwise adversely affect our
manufacturing costs.

The agricultural equipment industry is highly sesdpand seasonal fluctuations
significantly impact our results of operations aagh flows.

Our success depends on the introduction of newyatedwhich require substantial
expenditures and may not be well received in thekeataglace.

We depend on suppliers for components and par@uioproducts, and any failure by
our suppliers to provide products as needed, arship promptly address supplier
issues, will adversely impact our ability to timelgd efficiently manufacture and sell
our products.

We face significant competition and, if we are uedb compete successfully against
other agricultural equipment manufacturers, we wadoge customers and our
revenues and profitability would decline.

In connection with our outstanding indebtednessareesubject to certain restrictive
covenants and payment obligations that may adweadtct our ability to operate

and expand our business.

* k kx k %
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About AGCO

AGCO, Your Agriculture Company (NYSE: AG) was fowattin 1990 and offers a full product
line of tractors, combines, hay tools, sprayersede, tillage equipment, implements and related
replacement parts. AGCO agricultural products atd ander the core brands of Challenger®,
Fendt®, Massey Ferguson® and Valtra®, and areiliged globally through more than 3,000
independent dealers and distributors, in more théM countries worldwide. AGCO provides
retail financing through AGCO Finance. AGCO is hgaattered in Duluth, Georgia, USA. In
2008, AGCO had net sales of $8.4 billion.

HHEHAHH

Please visit our website atvw.agcocorp.com

CHALLENGER « FENDT » MASSEY FERGUSON « VALTRA



AGCO CORPORATION AND SUBSIDIARIES
CONDENSED CONSOLIDATED BALANCE SHEETS
(unaudited and in millions)

December 31, December 31,
2008 2007
ASSETS
Current Assets:
Cash and cash equivalents $ 5122 $ 5824
Restricted cash 33.8 —
Accounts and notes receivable, net 815.6 766.4
Inventories, net 1,389.9 1,134.2
Deferred tax assets 56.6 52.7
Other current assets 197.1 186.0
Total current assets 3,005.2 2,721.7
Property, plant and equipment, net 811.1 753.0
Investment in affiliates 275.1 284.6
Deferred tax assets 29.9 89.1
Other assets 69.6 67.9
Intangible assets, net 176.9 205.7
Goodwill 587.0 665.6
Total assets $ 4,954.8 $ 4,787.6
LIABILITIES AND STOCKHOLDERS’ EQUITY
Current Liabilities:
Current portion of long-term debt $ 0.1 $ 0.2
Convertible senior subordinated notes — 402.5
Accounts payable 1,027.1 827.1
Accrued expenses 799.8 773.2
Other current liabilities 151.5 80.3
Total current liabilities 1,978.5 2,083.3
Long-term debt, less current portion 682.0 294.1
Pensions and postretirement health care benefits 173.6 150.3
Deferred tax liabilities 108.1 163.6
Other noncurrent liabilities 55.6 53.3
Total liabilities 2,997.8 2,744.6
Stockholders’ Equity:
Common stock 0.9 0.9
Additional paid-in capital 973.2 942.7
Retained earnings 1,419.3 1,020.4
Accumulated other comprehensive (loss) income 36.4) 79.0
Total stockholders’ equity 1,957.0 2,043.0
Total liabilities and stockholders’ equity $ 4,954.8 $ 4,787.6

See accompanying notes to condensed consolidatucfal statements.
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AGCO CORPORATION AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
(unaudited and in millions, except per share data)

Three Months Ended December 31,

2008 2007

Net sales $ 2,157.2 $ 2,171.1
Cost of goods sold 1,781.0 1,804.1

Gross profit 376.2 367.0
Selling, general and administrative expenses 185.8 187.5
Engineering expenses 46.3 46.6
Restructuring and other infrequent income (0.2) (0.2)
Amortization of intangibles 4.2 4.8

Income from operations 140.0 128.2
Interest expense, net 6.4 6.5
Other expense, net 1.6 14.8
Income before income taxes and equity in net egenaf affiliates 132.0 106.9
Income tax provision 36.6 35.8
Income before equity in net earnings of affiliates 95.4 711
Equity in net earnings of affiliates 6.6 10.0
Net income $ 102.0 $ 81.1
Net income per common share:

Basic $ 1.11 $ 0.89

Diluted $ 108 $ 082
Weighted average number of common and common deuivshares outstanding:

Basic 91.7 91.6

Diluted 94.2 99.2

See accompanying notes to condensed consolidat@ucfal statements.
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AGCO CORPORATION AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
(unaudited and in millions, except per share data)

Years Ended December 31,

2008 2007

Net sales $ 8,424.6 $ 6,828.1
Cost of goods sold 6,924.9 5,637.1

Gross profit 1,499.7 1,191.0
Selling, general and administrative expenses 720.9 625.7
Engineering expenses 194.5 154.9
Restructuring and other infrequent expenses (ingome 0.2 (2.3)
Amortization of intangibles 19.1 17.9

Income from operations 565.0 394.8
Interest expense, net 19.1 24.1
Other expense, net 20.1 43.4
Income before income taxes and equity in net egenaf affiliates 525.8 327.3
Income tax provision 164.6 1114
Income before equity in net earnings of affiliates 361.2 215.9
Equity in net earnings of affiliates 38.8 30.4
Net income $ 400.0 $ 2463
Net income per common share:

Basic $ 4.36 $ 2.69

Diluted $ 4.09 $ 2.55
Weighted average number of common and common deuivshares outstanding:

Basic 91.7 915

Diluted 97.7 96.6

See accompanying notes to condensed consolidatucfal statements.
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AGCO CORPORATION AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS
(unaudited and in millions)

Years Ended December 31,

2008 2007
Cash flows from operating activities:
Net income $ 400.0 $ 2463
Adjustments to reconcile net income to net caslvided by operating
activities:
Depreciation 127.4 115.6
Deferred debt issuance cost amortization 3.2 4.7
Amortization of intangibles 191 17.9
Stock compensation 33.3 25.7
Equity in net earnings of affiliates, net of casheived (11.0) (3.5)
Deferred income tax provision 7.3 2.5
Gain on sales of property, plant and eqeipim (0.2) (2.9)
Changes in operating assets and liabilitiespheffects from purchase of
business:
Accounts and notes receivable, net (208.4) (3.0)
Inventories, net (374.2) 10.7
Other current and noncurrent assets (75.6) (41.4)
Accounts payable 284.4 54.1
Accrued expenses 127.4 86.4
Other current and noncurrent liabilities (41.4) (8.8)
Total adjustments (108.7) 258.0
Net cash provided by operating activities 391 504.3
Cash flows from investing activities:
Purchase of property, plant and equipment (251.3) (141.4)
Purchase of business, net of cash acquired — (17.8)
Proceeds from sales of property, plant and egeripm 4.9 6.0
Investments in unconsolidated affiliates (0.6) (68.0)
Restricted cash and other (32.5) (2.7)
Net cash used in investing activities (279.5) (223.9)
Cash flows from financing activities:
Proceeds from (repayments of) debt obligatiors, n 38.4 (120.7)
Proceeds from issuance of common stock 0.3 8.2
Payment of minimum tax withholdings on $teompensation (3.2) —
Payment of debt issuance costs (1.4) (0.3)
Net cash provided by (used in) financing atitgi 34.1 (112.8)
Effect of exchange rate changes on cash and casbakmnts (116.1) 13.7
(Decrease) increase in cash and cash equivalents (70.2) 181.3
Cash and cash equivalents, beginning of period 582.4 401.1
Cash and cash equivalents, end of period $ 5122 $ 5824

See accompanying notes to condensed consolidatucfal statements.
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AGCO CORPORATION AND SUBSIDIARIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENS
(unaudited, in millions, except per share data)

1. STOCK COMPENSATION EXPENSE

During the three months and year ended Decemb&0BB, the Company recorded approximately
$11.5 million and $33.5 million, respectively, ®absk compensation expense in accordance with
Statement of Financial Accounting Standards (“SPHASS. 123R (Revised 2004), “Share-Based
Payment” (“SFAS No. 123R"). During the three man#émd year ended December 31, 2007, the
Company recorded approximately $15.4 million an@.82nillion, respectively, of stock compensation
expense in accordance with SFAS No. 123R. Th&stimmpensation expense was recorded as follows:

Three Months Ended Years Ended
December 31, December 31,
2008 2007 2008 2007
Cost of goods sold $ 0.8 $ 0.6 $ 15 $ 1.0
Selling, general and administrative expenses 10.7 14.8 32.0 25.0
Total stock compensation expense $ 115 $ 154 $ 335 $ 260

2. INDEBTEDNESS

Indebtedness at December 31, 2008 and Decemb20@1 consisted of the following:

December 31, December 31,
2008 2007

67% Senior subordinated notes due 2014 $ 2794 $ 2918
1%4% Convertible senior subordinated notes due 2033 201.3 201.3
1¥4% Convertible senior subordinated notes due 2036 201.3 201.3
Other long-term debt 0.1 2.5
682.1 696.9

Less:  Current portion of long-term debt (0.2) (0.2)

1%% Convertible senior subordinated notes du® 203 — (201.3)

1%2% Convertible senior subordinated notes du& 203 — (201.3)
Total indebtedness, less current portion $ 682.0 $ 294.1

Holders of the Company’s 134% convertildrisr subordinated notes due 2033 and 1¥4%
convertible senior subordinated notes due 2036¢unayert the notes if, during any fiscal quartee, th
closing sales price of the Company’s common steckeeds 120% of the conversion price of $22.36 per
share for the 13%% convertible senior subordinatedsiand $40.73 per share for the 1%% convertible
senior subordinated notes for at least 20 tradays ¢h the 30 consecutive trading days ending erett
trading day of the preceding fiscal quarter. ABetember 31, 2008, the closing sales price of the
Company’s common stock did not exceed 120% of timversion price of both notes for at least 20
trading days in the 30 consecutive trading daysngnbecember 31, 2008, and, therefore, the Company
classified both notes as long-term debt. As ofddawer 31, 2007, the closing sales price of the
Company’s common stock had exceeded 120% of theecsion price of both notes for at least 20
trading days in the 30 consecutive trading daysngnbecember 31, 2007, and, therefore, the Company
classified both notes as current liabilities. Fetcdassification of the notes between currentland-
term debt is dependent on the closing sales pfitteedCompany’s common stock during future quarters
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3. INVENTORIES

Inventories are valued at the lower of cost or raausing the first-in, first-out method. Market is
current replacement cost (by purchase or by regtaudependent on the type of inventory). In sase
where market exceeds net realizable value (i.Bmated selling price less reasonably predictabls
of completion and disposal), inventories are statatet realizable value. Market is not consideoeioe
less than net realizable value reduced by an aliow/éor an approximately normal profit margin.

Inventories at December 31, 2008 and December®, &ere as follows:

December 31, December 31,
2008 2007
Finished goods $ 484.9 $ 3917
Repair and replacement parts 396.1 361.1
Work in process 130.5 88.3
Raw materials 378.4 293.1
Inventories, net $ 1,389.9 $ 1,134.2

4. ACCOUNTS RECEIVABLE SECURITIZATION

The Company sells wholesale accounts receivabseremolving basis to commercial paper conduits
either on a direct basis or through a wholly-owspdcial purpose U.S. subsidiary under its UnitedeSt
and Canadian securitization facilities and throagjualifying special purpose entity in the U.K. ands
European securitization facility. Outstanding fungdunder these facilities totaled approximatel3$2
million at December 31, 2008 and $446.3 millioatember 31, 2007. The funded balance has the
effect of reducing accounts receivable and shont-t&bilities by the same amount. Losses on safles
receivables primarily from securitization facilgiencluded in other expense, net were $5.7 mikiod
$10.6 million for the three months ended Decemlie2808 and 2007, respectively, and $27.3 million
and $36.1 million for the years ended DecembefB8@8 and 2007, respectively.

The Company has an agreement to permit transfewwimgn ongoing basis, the majority of its
wholesale interest-bearing receivables in North Acaeto AGCO Finance LLC and AGCO Finance
Canada, Ltd., its United States and Canadian ffigtailce joint ventures. The Company has a 49%
ownership interest in these joint ventures. Thedier of the receivables is without recourse to the
Company, and the Company continues to servicesitevables. As of December 31, 2008, the balance
of interest-bearing receivables transferred to AG@@nce LLC and AGCO Finance Canada, Ltd. under
this agreement was approximately $59.0 million carad to approximately $73.3 million as of
December 31, 2007.

5. EARNINGS PER SHARE

The Company’s convertible senior subordinated npteside for (i) the settlement upon conversion
in cash up to the principal amount of the conventetgs with any excess conversion value settled in
shares of the Company’s common stock, and (iictveversion rate to be increased under certain
circumstances if the notes are converted in cororeatith certain change of control transactions.
Dilution of weighted shares outstanding will depemathe Company'’s stock price for the excess
conversion value using the treasury stock methdeconciliation of net income and weighted average
common shares outstanding for purposes of caloglésic and diluted earnings per share for theethr
months and years ended Decentkier2008 and 2007 is as follows:
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Three Months Ended December 31, Years Ended December 31,

2008 2007 2008 2007
Basic net income per share:
Net income $ 102.0 $ 811 $ 400.0 $ 2463
Weighted average number of common
shares outstanding 91.7 91.6 91.7 91.5
Basic net income per share $ 111 $ 0.89 8.36 $ 2.69
Diluted net income per share:
Net income for purposes of computing
diluted net income per share $ 102.0 $ 811 $ 400.0 $ 246.3

Weighted average number of common

shares outstanding 91.7 91.6 91.7 91.5
Dilutive stock options, performance

share awards and restricted

stock awards 1.0 0.3 0.4 0.3
Weighted average assumed conversion

of contingently convertible senior

subordinated notes 1.5 7.3 5.6 4.8
Weighted average number of common

and common equivalent shares

outstanding for purposes of

computing diluted earnings per

share 94.2 99.2 97.7 96.6
Diluted net income per share $ 1.08 $ 082 $.094 $ 255
6. SEGMENT REPORTING

The Company has four reportable segments: NorthrisaieSouth America; Europe/Africa/Middle
East; and Asia/Pacific. Each regional segmentibdiges a full range of agricultural equipment and
related replacement parts. The Company evaluatgaent performance primarily based on income from
operations. Sales for each regional segment aedlzn the location of the third-party customeine T
Company’s selling, general and administrative espsrand engineering expenses are charged to each
segment based on the region and division wherexpenses are incurred. As a result, the compooénts
income from operations for one segment may notlegparable to another segment. Segment results for
the three months and years ended December 31,a2@D8007 are as follows:
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Three Months Ended South Europe/Africa/ Asia/

December 31, America Middle East Pacific Consolidated
2008
Net sales $327.4 $1,266.3 $ 43.0 $2,157.2
Income from operations 22.3 1335 2.5 176.5
2007
Net sales $343.4 $ 1,300.6 $ 56.9 $2,171.1
(Loss) income from operations 20.4 35.2 7.5 160.2

Years Ended South Europe/Africa/ Asia/

December 31, America Middle East Pacific Consolidated
2008
Net sales $1,496.5 $4,905.4 $228.4 $8,424.6
Income from operations 134.2 517.1 28.3 688.2
2007
Net sales $1,090.6 $4,067.1 $182.3 $6,828.1
(Loss) income from operations 101.3 398.0 19.9 483.5

A reconciliation from the segment information te ttonsolidated balances for income from

operations is set forth below:

Segment income from operations

Corporate expenses
Stock compensation expense

Restructuring and other infrequent income

(expenses)
Amortization of intangibles

Consolidated income from operations

Three Months Ended
December 31,

Years Ended
December 31,

2008 2007 2008 2007
$ 1765 $ 1602 $ 6882 $ 4835
(21.7) (12.5) (71.9) (48.1)
(10.7) (14.8) 2.0[3 (25.0)
0.1 0.1 (0.2) 2.3
(4.2) (4.8) 1y (17.9)
$  140.0 8.2 $ 565.0 $ 3948
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RECONCILIATION OF NON-GAAP MEASURES

This earnings release discloses adjusted income drrerations, net income and earnings per share,
all of which exclude amounts that differ from theshdirectly comparable measure calculated in
accordance with U.S. generally accepted accouptiimgiples (“GAAP”). A reconciliation of each of
these financial measures to the most directly coaippa GAAP measure is included below.

The following is a reconciliation of adjusted inceritom operations, net income and earnings per
share to reported income from operations, net icand earnings per share for the three months ended
December 31, 2008 and 2007:

Three Months Ended December 31,

2008 2007

Income Earnings Income Earnings

From Net Per From Net Per

Operations  Incomé” Sharé” Operations Incomé? Sharé&”
As adjusted $ 139.9 $ 102.0 $ 1.08 $128.1 $ 81.0 $ 0.82

Restructuring and other

infrequent incom@ (0.1) — — (0.1) (0.1) —
As reported $ 140.0 $ 102.0 $ 1.08 $ 128.2 $ 81.1 $ 0.82

@
(2

Net income and earnings per share amounts aretafte

The restructuring and other infrequent income réedrin the fourth quarter of 2008 related to
reversal of excess accrued severance and emplej@ation costs associated with the Company’s
rationalization of certain parts, sales and manketnd administration functions in Germany. The
restructuring and other infrequent income recoiidettie fourth quarter of 2007 related to the gain o

the sale of buildings, land and improvements assedi with the Company’s Randers, Denmark
facility. This gain was partially offset by charggsimarily related to severance and employee

relocation costs associated with the Company'©matization of its Valtra sales office located in
France.
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The following is a reconciliation of adjusted inceritom operations, net income and earnings per
share to reported income from operations, net irecand earnings per share for the years ended
December 31, 2008 and 2007:

Years Ended December 31,

2008 2007
Income Earnings Income Earnings
From Net Per From Net Per
Operations  Incomé” Sharé” Operations Incomé? Sharé&”
As adjusted $ 565.2 $ 400.2 $ 4.09 $ 3925 $ 243.7 $ 2.52
Restructuring and other
infrequent expenses
(income)? 0.2 0.2 — (2.3) (2.6) (0.03)
As reported $ 565.0 $ 400.0 $ 4.09 $ 394.8 $ 246.3 $ 2.55

€}

Net income and earnings per share amounts aretafte
@

The restructuring and other infrequent expensesrded in 2008 related primarily to severance and
employee relocation costs associated with the Caogiparationalization of its Valtra sales office
located in France. The restructuring and otheemient income recorded in 2007 related to the gain
on the sale of buildings, land and improvement®aeaged with the Company’s Randers, Denmark
facility. This gain was partially offset by chagg@rimarily related to severance and employee
relocation costs associated with the Company'©matization of its Valtra sales office located in
France as well as the Company’s rationalization ceftain parts, sales and marketing and
administration functions in Germany.
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